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WE ARE LIVING THE AGE OF A DIGITAL REVOLUTION…

10.4bn 
Endpoints connected by 2024

2020-24 CAGR +15%

95% 
of connected devices will 

perform actions based on AI

€500bn+
IoT endpoints market value by 2024
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…WHERE IoT AND AI WILL PERVADE EVERY ASPECT OF OUR LIVES

Data transfer on

the Cloud

Artificial 

Intelligence

Data 

Orchestration

Real time 

Analytics

Edge computing (Edge 

platforms, Semi-custom, 

Full Custom)

Our Edge embedded on customers’ products 

extract data 

All-in-one software 

platform 

Real-time Insights 

Optimizing Decision 

Making

Edge computing business

Years of visibility 

(product life cycle)~5

~45% Gross profit margin

CLEA business

Recurring and incremental business

~80% Gross profit margin
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WE WANT TO LEAD THE NEXT FRONTIER OF INNOVATION

…which SECO will address with an App 

store with AI applications

…is just what will happen in the B2B world…What we see today at our fingertips…

Endless ways to the future
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HIGH-GROWTH, PROFITABLE STORY AT THE HEART OF A DISRUPTIVE SECTOR

Revenue by geography

Diversified Across Every Dimension (Revenue 2020A)

Impressive Track Record of Profitable Organic Growth… …and Value-Accretive M&A

Revenue (€m) Adjusted EBITDA (€m) and Margin

15% 18%

%

21%

Revenue by product

An innovative player in a fast-growing market

EMEA
68.4%

USA
25.6%

APAC
4.6%

RoW
1.4%

Revenue by end-market

Fitness
19.8%

Industrial
24.3%Medical

25.9%

Vending
& Retail 
10.5%

Transport
4.7%

Defense & 
Aerospace

4.5%

Others
10.4%

Custom 
Edge 

Systems
77.3%

Edge 
Platforms

22.3%

IoT
0.5%
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1 Source: Yahoo Finance – November 12, 2021 – Closing price 
2 Official guidance on Total revenue and operating income; ~€145m pro-forma including Garz & Fricke figures

European leader in the IoT-AI Industry, top 3 

ranked worldwide. High tech group with a 

strong international presence
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SECO designs and manufactures embedded systems 

and IoT-AI solutions: from single microcomputers to 

integrated, ready-to-use custom edge systems; from 

simple IoT components to all-in-one Industrial IoT-AI 

end-to-end solutions

Strong expertise and presence in a multitude of 

verticals, thus boasting strong growth potential with 

low sensitivity to macroeconomic cycles

~€900m mkt. cap.

~130% growth from IPO

SECO (IOT.MI) stock performance1

€8.44

€3.70

IOT.MI

€8.44

7 Strategic Deals

2018

2019

2020

2021

to expand capabilities and geographical presence

Listing on MTA-STAR

segment (May 2021)

54 
65 

76 

~1142

2018 2019 2020 2021

Organic CAGR 18-21: ~20%

8 
12 

16 

2018 2019 2020
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IoT Endpoints

In-house 
HW 

Production

Hardware 

Integration

Board &

Modules
System

IoT Platform

In-House

IoT Suite

Team
Machine 
Learning

Customisati
on

Players

Pay-per-
use 

Revenue 
Model

Open 
Source 

Strategy

Competitor 1

Competitor 2

Competitor 3

Competitor 4

Competitor 5

Competitor 7

Competitor 6

In-house system technology and 

end-to-end software suite

Full integration and 

customisation capabilities

Pay-per-use Revenue Model

Full product accountability 

SECO Differentiating Factors

SECO’s POSITIONING UNIQUE TECHNOLOGIES AND END-TO-END OFFERING vs. COMPETITORS

AI Offering
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TRUSTED HIGH TECH PARTNER FOR INNOVATION: LONG-LASTING CUSTOMER RELATIONSHIPS

Notes: (1) Computed as the percentage, on 2018A revenue, of any of the Top 50 clients not generating revenue 

in either 2019 or 2020

Top 10 

Clients

87%

Others 

13% Top 10 

Clients

55%

Others

45%

% of  

2015A 

revenues

% of  

2020A 

revenues

1.5% Churn Rate1

Well-balanced, top quality customer 

base across several end-markets

High revenue visibility based on solid 

backlog and long products’ life cycle

Diversified Set of Global Blue-chip 

CustomersAverage relationship with top 10 clients10+
years

High revenue 

visibility 

from solid 

customer 

relationships

Fitness
Industrial  

Automation
Medical

Vending 

& Retail
Transportation

Infotainment      

Entertainment

Aerospace & 

Defence
Other

%
 r

e
v

e
n

u
e

 

(2
0

2
0

)

10,5% 4,7% 4,5% 2,5% 7,9%25,9% 24,3% 19,8%

Diversified 

end-markets 

exposure

Decreasing 

dependence 

on Top 

customers
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Products based on 

off-the-shelf solutions

~ 5-7 months

Products based on 

custom solutions

~ 12-18 months

PRE-

PRODUCTION 

BATCH

REQUEST FOR 

PRODUCT
Time Zero

SAMPLE 

ORDER

PERFORMANCE 

VALUATION FROM 

CLIENT

FIELD 

TESTS

MASS 

PRODUCTION

ENGINEERING PHASE 2

PRODUCT 

SPECIFICATIONS
Time Zero

PROJECT PLANNING

FIELD 

TESTS

MASS 

PRODUCTION

FEEDBACK FROM 

CLIENT

PRE-PRODUCTION 

BATCH

ENGINEERING 

PHASE 1

PROTOTYPING

RECENT DESIGN WINS WILL TRANSLATE INTO REVENUE AFTER 5/18 MONTHS DEPENDING ON PRODUCTS’ TYPOLOGY

Dedicated software services 

tailored on customers’ needs 

fully entrenched within product 

development and production 

process

Continuous 

interaction 

with customers 

from design to 

manufacturing

High success developing 

custom products along with 

customers thanks to a rigorous 

planning of activities

ENABLING OUR CUSTOMERS TO CUT DEVELOPMENT COSTS AND TIME TO MARKET

20+ 
Design wins in the last 

3 years

Strong mid-term 

revenue visibility 
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Notes: (1) Revenue from sales and other operating income.

2021 YTD FINANCIALS STRONG GROWTH AND PROFITABILITY IMPROVEMENT 

Total Revenue1 (€m)

+10%
Y.o.Y

9M 2020 9M 2021

57.3

68.7

+20%

Y.o.Y

Adj. EBITDA (€m)

+10%
Y.o.Y

9M 2020 9M 2021

10.1

14.1

+39%

Y.o.Y

Adj. Net Income (€m)

+10%
Y.o.Y

9M 2020 9M 2021

5.1

7.2

+41%

Y.o.Y

18.4%

21.0%

9.3%

10.7%

+51% 
Net sales growth

Q3 ‘21 vs. Q3 ‘20

= % of sales

+121%
Order backlog growth rate 

(October 2021 vs October 2020)

€114.5m
Order backlog 

as of October 31, 2021 

€114m

(+43% vs. FY 2020)
FY 2021 Total revenues guidance

FY 2021 

outlook
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New products for Biomedical & 

Fitness applications: 20+ new 

products overall in 2020

Suppliers certified according 

to ESG criteria: certification 

process started in 2020
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SUSTAINED COMMITMENT TO CORPORATE SOCIAL RESPONSIBILITY
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Quality mgmt.

ISO 9001:2015

Medical

ISO 13485:2016
Inform. security

ISO27001:2015

Environment

ISO 14001:2015

Aerospace & 

Defense

Aluminum bottles distributed 

to employees to minimize the 

use of plastic

Share of electricity from renewable 

sources for Arezzo & Tregozzano plants

300+

100%
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ZERO-CODE AI
Enabling the world to a common language

Endless ways to the future
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