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Disclaimer

¢CKA&d R20dzYSyid KlFa 0SSY LINBLI NBR o0& {9/ h {oLID! & 0a{ 9/ ham oasdisingydu td un@exstaid gnil 4sseEs tHe Aduvitid
of SECO. The information contained in this presentation does not purport to be comprehensive and may not have been intdiepenfied by any independent third party.

Statements contained in this presentation, particularly regarding any possible or assumed future performance of the SE@@®rauay be forward 2 2 {1 Ay 3 a0l G SYSY
current expectations and projections about future events.

Such forwardooking statements are subject to risks and uncertainties, theawmrurrence or occurrence of which could cause dlctual results, including the financial condition and
profitability of SECO to differ materially from, or be more negative than, those expressed or implied by such-fookiagisatements, due to any number of several factors, many of whi
are beyond the ability of SECO to control or estimate precisely. Consequently, SECO and its management can give ncegastirant®e future accuracy of the estimates of future
performance set forth in this document or the actual occurrence of the predicted developments.

The data and information contained in this document are subject to variations and integrations. Although SECO resegintfotineake such variations and integrations when it deems
necessary or appropriate, SECO assumes no affirmative disclosure obligation to make such variations and integratianthexegfsrit required by law.

SECO does not undertake any obligation to publicly release any updates or revisions to anylmlwagistatements to refleavents or circumstances after the date of this presentation.
Any reference to past performance of the SECO Group shall not be taken as an indication of future performance.

LY T RRAGAZYZ GKA& LINBaSyulaAzy AyOfdzRRSa& 2N Y@ Ay OfregRvbichdveNdeen adjusted 40! ree2tdzitractiiRapevemnts,
NONNB OdzNNA Yy 3 UNIF yal OdAzya FYR OIAGAUASE 6KAOK NB y2i RANBOGte NBEIFIGSR G2 0KS L

{ dzOK @&! R2dza G SRE AYF2NXNI GA2Y Kl & 0SSy AyOfdzZRSR (2 I f { é, i shbuldbénotédShddsuotzinfdrdhatich i& Boyrec8ghized
as measures of financial performance or liquidity under IFRS and/or do not constitute an indication of the historicalgpegf@fmthe Company or the Group. Therefore, investors should
not place undue reliance on such data and information.

This presentation does not constitute a recommendation regarding the securities of the Company.

This document does not constitute or form part of any offer or invitation to purchase or subscribe any shares issuedmpimny @nd no part of it shall form the basis of or be relied upc
In connection with any contract or commitment whatsoever.

By reading this presentation, you agree to be bound by the terms set out.
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Here today

Marco Parisi

Head of Investor Relations

Lorenzo Mazzini
CFO

Massimo Maurl
CEO
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Key takeaways from 2022 YTD

________________________________________

A Gross margin and cash flow pressure to be seen as contingent;tehoreffects of the most difficult

i@:} Al 2YLRYSYlaQ | @éndufelcamthndity it delivévidto quréstome?s
quarter of this year

~ Delivering execution:

In a Complex A Q12022 Netsalesat n H Pri20%vs. Q1 2021(56%0rganic,+45%on a likefor-like basis)
scenario A Adj. EBITDA at y ®(@0r0%of sales)+86%vs. Q1 2021

2 A GPMincidencestablevs. FY 2025t 47%despitecomponent§shortageon the market

: Omm
Solid and resilient
business model (CLEA A Saausiness at 0 din @1 2022¢68%vs. Q4 2021)

| — . A - .

3 § _— A hNRSNJ ol O] fatBa04.22ivs: ec mifAprik2021)on a likefor-like basis
i — o

Increasedvisibilityé AC, bSi alrtsSa 3JdzZARIYOS U eHnnY OZ2YyTANXYSR
on 202223 | A Q2 2022 Net saleofficial guidance at p M52Zm, +128%133%vs. Q2 2021
(+67%71%o0rganic,+51%54%on a likefor-like basi¥

i\\ ________________________________________ ,f'i S E E D
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Key takeaways from 2022 Y T yiars

Pal Pal N A N\

I NBaAfASyu o6dzaAySaa Y2RSEfY K2g 6S | N5 FFLOAYy3I UKS O2YLRYySyl

4 Vd

{ Ensuring shipping continuity G2 Rl @ Q& Y240 LJ2 ¢ S MAgdetm cénhpétitiva advaétélgmﬁ@l[flirmé/vybusmcemldpportunitiesJ

Shortage main impacts on SECO business Our levers to tackle it and keep delivering customer orders
« | = CLevel escalation
Decreasing GPM on the edge computing l . |
I anning review
business mmm + / \ No action required
In-house production and control Pyramid escalation model to ensure
on inventory management timely decisioamaking

Working capital increase tmaximise
components availability

Difficulties in finding some components o090 o
impacted on some product deliveries @ OIZ X $
A

® i

scheduled for end of Q1 2022 (\%
Direct negotiations with Alternative solution Product Temporary
suppliers and brokers proposal re-design price increases

SeECO
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Q1 2022 financial highlights

[ Strong revenue growth, with gross margin substantially unchanged vsofez(@P1 levels

THOYY AYgQda® samep@nyY AY VM HAHMO

+56%o0rganic growth;+45%like-for-like growth in Q1 2022 vs. Q1 2021
Edge computing business growing-d6%in Q1 2022 vs. Q1 2021
SaaS revenue &t € o dntQY 2022{68%vs. Q4 2021)

Growth distributed across EMEA, APAC and USA

+120%

Net sales growth

o Io To o M

HNOMY AgQda® sahdyY AY VM HAHMD

47.0% of net sales 1912022, vs. 50.6% in Q1 2021

Profitability substantially unchanged ¥sY 2021, despiteomponents shortage affecting all the market
Price increase actions adopted have helped maintain stability in the gross margin incidence
Positive impact from CLEA revenue

+104%

Gross margin growth

o Io To Po M

SeECO
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Q1 2022 financial highlightsszyars

[ Sustained Adj. EBITDA growth thanks to Edge computing + SaaS businesses expansion ]
+86O/ ceydcY AYOXAVP HemHAMC Y AY VM HAHMDU
O A 20.0% of net sales in Q1 2028. 23.7% in Q1 2021
Adj. EBITDA growth A Q12022 vs. Q1 2021 change in incidence substantially due to gross margin effect

€3.2m in Q1 202D O 2.8n it Q1 2021)

7.5% of net sales in Q1 2028. 12.6% in Q1 2021
53!1Y bemM®dTY KAIKSNI gadPdP vMmM HAHME RNAGSY |faz o0& LIzZNOKI &S LIN

CAYIYOAIf SELISY&aSay bendta KAIKSNI gad4P vm HAnumE fFNBHSt & RdzS
Potential upside (taxes calculated with theoretical tax rate)

+31%

Adj. Net Income growth

To Io Do I

SeECO
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Net sales

9%0f Net
01 2022 vsQ1 2021 growth sales

cnuOyNenodap | +106% - +620% Lo

Q1 2022 Net sales Q1 2022 vs. Q1 2021 Edge computing growth SaaS growth 2022 5 s O
(—+40%on a likefor-like basis)

Net sales breakdown (Q1 2022)

Others12%
Rest of the worl®% PKEB% (+237%)
n.s.

(>>100%)

APACI%
(+56%)

Def 4 Industrial28%
erence an (+127%)
aerospace£%
(-13%)
Transport2% —
(-29%) by End Marke

USAL2%
(+19%

Vending/

Distribution20%
Legend

+301%) Fitnessl7% h
EMEAS2%(+152%) ( Medion 0 1y o Change vs.
T 0
L3op  (+46%) (+56%) ( Jo1 2021

A Q1 2022 Net sales growing $$20%vs.Q12021 ¢56%organic,+45%on a A{ I+ { o0dzaAySaa O2yuaAydziAy3a Alda aid
like-for-like basis) In Q1 2022 (+620% vs. Q1 2021, +68% vs. Q4 2021)

A Edge computing business at +106% in Q1 2@2gerly thanks to a growth in ~ AEMEA, APAC, USA markets all showing growth trends
the Industrial, Fitness, Medical, Vending industries

SeECO
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Net sales

Strong quartetby-quarter growth driven by organic and M&A expansion

IZI/IDH Average quarterly revenue

Likeforf A1S KAAG2NAOIEf NBEGSYdzS 6& [ dzt NI S NI -96-<-X0

, 428 € A.3M Q1Q42020
I [
-——— o 33,8 | |
.’ 1303 516 ) : : € 0 C 2 qra202
' 291, 77 294 | ! !
I : 26,1 | l | I
I [ I [ [ [
| | | I : | : |
' : ! | | : € MH J §Lap22
I l I l I [
I [ I [ I [
[ [ [
: : : : : : D/Ijﬂ Quarterly revenue CAGR
: : : : : : (Q1 20204 Q1 2022)
| | ! | : !
I : I : : : 504 Likefor-like
[ [ |
Q1 Q2 Q3 Q4 1 Q1 1 Q2 Q3 Q4 | |
\____" \_ 1 \ /
2020 2021

7% Organic

SeECO
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Adjusted EBITDA
ceydPcyY bendnyYy +386% 20%

Q1 2022 Ad|. EBITDA Q12022 vs. Q1 2021 % growth vs. Q1 2021 of Net sales

| R2dzaiSR 9. L¢5! ONARIS 06eYD

0,2
Adj. EBITDAQ1 i Net n Costof | nOperating p / 2aiGa 2F afREIAOSa
2021 sales materials Income other operating costs costs
0 Gross margin effect e Adjustments
A +86% growthvs. Q1 2021 explained Isyrong business""; A Q1 2022 EBITDA Adjustments |
: expansionin Edge computing and SaaS segments | | :
: _ o o : : 3 year Stock Option M&A transaction costs :
A Gross margin lower incidence explaining most of the: i Plan actuarial value enzoyY i
change in Adj. EBITDA % i (non-monetary item)
ENZPY
(Q1 2022 vs. Q1 2021) S eEmMon ¥
In Q1 2022
n GPM% |:> -3.6% Foreign ijﬁh;n“?e\rloss%s

* .
. *
........................................................................................................................

* *
.
--------------------------------------------------------------------------------------------------------------------------------

---------------------------------------
- .

In )9(dIFUstments§

* >
........................................

Adj. EBITDA Q1
2022

SeECO
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Adjusted Net Income

AYyO2YS beYD

----------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

0,0
0,0
0,0 0,0
Q1 2022 Adj. Net SECO ASIA SECO MICRO FANNAL SECO MIND USA SECO MIND PIRI INDIA Q1 2022 Adj. Net Incremental income Q1 2022 Group Net
Income Income with 100% ownership Income with 100%

(pre-minorities) (post-minorities) of SECO Asia SECO Asia ownershi
G Adj. Net income e Minority interests e Effect of rising to 100% of SECO Asia
A 53!'Y bemM®dTY KAIK S.’N] @mmorlw stakes attibu®d teRKEY\p@oplg of some subsidiaries for incentivization “A Remaining 49% of SECO Asia, owned by Slmeét SpA,
:  also by purchase price allocation (PPA) i purposes . i canbe bought by SECO at the Simest SpA entry
. on G&F customer list . A InQ1 2022, most of minority interests concentrated into Fannal, in which SECO SpA ot tdZ GA2y 6deoZnYo
ACAylIyOAltf SELSyasSa Y thalds $928% shiiré (F B1SoNI55@ padillustrated below: P
. Q1 2021, largely due to G&F acqwsmon 51% 5506 U P 5

financing : SEI:I:I SpA |:> SECD Asia |:> N FANNAL e ndoY L2 aAli@dbritisst F:SOU 2y L2 ad
. R tremomcs Pl Net income after acquisition of SECO A3|a
: A Potential upside (taxes calculated with : _
: ) 5 A Put/Call option systems in place for SECO to rise to 100% of all companies at smgle minority share

theoretical tax rate) : _

digit EBITDA multiples
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Adjusted Net financial position

ONARIS 0O60€YD

J¢
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Adj. Net Debt FY 2021 Net Income + non-cashk ¢ N} RS & 2 NJ| Ay SONJ LER20NJ A Yy GAPEX: LJA ( [Ektra-ordinary items Adj Net Debt Q1 2022
outflows ITEMS

G Working capital e Extraordinary items e Net debt Adjustments

--------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------
ooooooo

Aqe MPY AYLI OU0X YIFAyft e Rdzsé u2Y' A demoY A YLI OdrdindnN®ns SEgu NJ A Q1 2022 Net debt Adjustments

T . L o : : G&F M&A VAT receivables '—e”ies”fgi”tiezs y
- = LYONBIF aSR AYJSYUu2NE oCIE MHYiransasrtIan0$\f SV Tve. EnsoyY ex y ZH
1—E components availability : : €TzZpa

Y EMO PHY

in Q1 2022

V Derivatives n X 1

= €E MO @
J | AIKSNI NI RS Nsosxglotéég 6d9en Y0 | 1 Q12022

sustain continuing growth of business :
Treasury shares

purchasee p Z T i
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Business Update




Leading the next frontier of innovation

A large number of staitips and software
houses will develop

Main Menus

*‘ Loyalty Program

. Contactless
—  Payments

n  Predictive
¢ Maintenance

Smart devices

i

14

App Store

SeECO
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Apr i | - 22 Dbackl og

Strong visibility on 2022 and 2023 from both historical business and recently acquired companies

Totalh NRSNJ 0 O1f 23 6 eGrowth rates (Apr22 vs. Apr21) Apr22 Order backlog by area
- ~
€ Mc Y . >2X - RoW4% (+5x)
ril 30, 0 oW49% (+5x
g April 30, 2022 J Likefor-like! order A&f_)ﬁ\g /o
backlog increase
g h - - USAL1%
€ C CbY (+2X)
April 30, 2021
N y,
4 N
~3X

Order backlog increase
without G&F contribution

- J

EMEA77% (+3X)

30.04.2021 30.04.2022 Legend

(+X 02 “Change vs. Ap2021

SeECO

L Considering also Garz & Fricke Group figures as of April 30, 2021
Note: percentages may not sum to 100% due to rounding
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Edge computing business

EUROPE
Opportunityvaluee ayear
Increasing our presence In new and existing sectors .
HHE Smart buildings ~12M
e cC p a 5 €co0onna “’o\ Industrial Automation  ~4[\/|
Total value of new design New opportunities —
wins (weighted) pipeline r _______
: @ Vending ~4M
[
[
Medical ~3M
: % APAC
| —
USA : Transportation ~1M Opportunityvaluee a year
Opportunityvaluee ayear : j> Entertainment ~5M
% Medical ~10M ‘
? RN Automotive ~3M
“’o\ Industrial Automation  ~8[\V| : O
— |
: b = — - o @ Telco ~3M
Aerospace& Defense  ~3|V| | -
__ = Transportation ~2M
HHHE Smart buildings ~?2M =
é@) Heavyequipment ~?2M
@ Vending ~?2M
Transportation ~1M

_ SeECO
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SaaS business

Devices installed base continues to generate revenues for the years to come

WSOdZNNAY 3 YR AYONBYSYillf o0dzaAySaa Y2RSEX X0SAy3a FR2LINSR Ay | £ NHSNJ ydzYoSNJ 2

— Pipeline in continuous expansion
'500k+ current pipeline, with opportunities in several
 devices fields of application
Dev'cisegséa"ed " :> 250k+ Under contractualization

_ devices

Devices installed in
Year 2

M New projects starting every quarter

Devices installed in
Year 1

' New CLEA projects opened in the last month
- (60%o0f which in USA)

>10

SeECO
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SEC&Camozzi Digital industrial partnersh

A fast track to the App Store made by SECO

DIGITAL
=) SECO

Industrial Cyber-Physical

Systems
{% """"""" N ABenefitfrom the unique Industrial competences of
feo N CamozzGroup
. ooo Aleveragea portfolio ofready-to-useapps and algorithmsa
() & el rapid expansiomf CLEA applications for the Industrial

........... b - mar k et

& ' h

Developers of Al
algorithms and apps

ACamozzDigitalwill transfer a business unibecoming a
referenceshareholderof SECO

(CLEA
e AlLaunch ofCLEA Smart HMind CLEA Smart Factqrg new
((CLE/\ versions ofCLEAor the Industrial world

Smart Factory

\

~

. . sl U

SECcrCamozzDigital partnership in numbers

>90 >3VI.

R(_aadyto-use_ apps to be Timeto-market acceleration of
Integrated into CLEA SECQ@oTSaas offering

.....

H >

0000|0000
©000 00080

CLEA licenses to be purchased
€3.0M \ camozzbigita

e computing (HMI) sales to
E&: mozzi

Cumulated incremental SaaS
revenueexpected in 20235

Qe pny

e
olwca.e Mmna | f NBFR&é& Ay H

)

A g

SECO
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Q2 2022 official guidance

Organic growth expected to continue also in Q2 2022

~128133% ~6771% ~51-54%

Total growth Organic growth Like-for-like! growth
N vs. Q2 2021 N vs. Q2 2021 AN vs. Q2 2021 )

€22,3M

Q2 2021 Q2 2022

1 Considering the results of the Garz & Fricke Group from April 1, 2021



Final remarks

An innovative strategy to continue creating value for our shareholders

\ 1 N
I

SaasS busined€LEA + Appansition Market leader
asa gamechangerfor SECO antk In the I0FAI space
customers

€400m+ Revenue (2025 target)
from strong organic growth

SeECO
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Financials overview

Income Statement

eYt VY

Net Sales
Consumption Costs
Gross Margin

% on Net Sales
Other revenues
Personnel costs
Other Opex
Exchange gains/losses
EBITDA

% on Net Sales

EBITDA ADJ
% on Net Sales

Depreciation
EBIT

% on Net Sales
Financial expenses
Tax
Net Income

% on Net Sales

Q1 202:

19,4
(9,6)
9,8
50,69
0,8
(4,4)
(2,0)
0,2
4,5
23,3%

4,6
23, 7%

(1.4)
2,9
14,79
(0,1)
(0,8)
2,2
11,4%

Q1 2021

42,8

16,9%

8,6
20,0%

(3.2)
9,6%
(0,8)
(1,0)

5,2%

Balance Sheet

eYt VY
Net Working Capital

Total Fixed Assets

Other nonrcurrent assets

Provisions and other neaurrent liabilities
Net Invested Capital

Net Financial Position

Net Financial Position ADJ.

Total Equity
Total Funds

FY 202

52,5
233,

3,1
(16,4
272
109,E

97,5

163,C
272,2

Q1 202:

79,2
234,C
3,2
(16,4,
299,€
139,C

125,¢

160,€
299,€

SeECO
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Revenue and cost model

Gross
Revenue Variable Costs Gross Margin Margin
Ratio (%)
llustrative example -
of gross margin B T r—————— e e L

assuming only three e Edge Platform P i mm . Revenue from ' Costs of Raw Material | mmm | | i
product typologies: i (standard product) Price (A) x Quantity (A) — . Hardware Sale (A) | - (A) - Gross Margin (A)

....................................................................................................................................................................................................................................................................................................................................................................................................................................

Edge Platform + + +

(standard | e, .  ———————— __ ——

product) e ~ One-offRevenue ™. (NRE) Non Recurring |

........

~ fromcustom | Engineering —

System Custom Edge Systems | e ————— |
i (devices connected to i + + Gross Margin (B)

(deVICe SECO Software) . ............................................................................. I ....................................................... . ....................................................................... . .......................................................................
connected to % | : Revenue from . Costs of Raw Material |

SECO software) Hardware Sale (B) - (B)

o
. o s K
VR . Y ALt sasa . Dl LA SRS SRR ARt st AL AL AR AL ARARRaa T s AL AL A SRR

Software . Quantity (B &C) | = = ==

S ervice Ui Se— grom—— prr—— :

connected to the e i | Monthly x 12 | % — Revenue from - latform o B

Custom Edge i i fee (Y { W gSoftware License (C) P { .
_ _ i management costs | _

System essssssssassssssssasassassssat 7 e i ressssassssassssassass sttt sttt as s s st) / a0 / s SAS AR 0% 7 _
Software Serwce ................................................................. + + GI’OSS Margln (C) HIS]h

...........................................................................................................................................................................................................

. Connectivity & other

.......................................................................

- One-off Revenue . (NRE) Non Recurring .
i from platform 1 Enai . R
service set -up ngineering I
revenue (C) '

Total Gross
Margin

Total Revenue Total Variable Costs

Note: all other costs (service, personnel, other) are mostly fixed costs

SeECO
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Business model

(N} yatlasS Ayidz2 NBSSydzS

ngh revenua/lSIblhty ( Product development & production process overview ( Time to revenue
Product
Mass production| |Specifications -
Time zero
Project planning* Standard Products
Field tests 5-7 months

| _ _ | Prototyplng
Multi-year product life cycle €8, up to - - |
10+ years) Custom Products
\ 12-18 months
*Those production steps only refer to
/ Engineering ‘ custom products
phase 1*

Order backlog coverage -43months

Pre-production batch

N
Feedback from {§"3

Engineering; client
Forecasts from customers up to 12 phase 2* N
months rolling A High success developing custom produateng with clients thanks to a rigorous planning of activities

Continuous interaction with clientérom design to manufacturing
AsSRAOIGSR a2Fisl NB as$s NJFAalOestéenchield withi2 pidsut devglopiddntiasdyprivoducionypraceR 4

SeECO
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SECO at a glance

A worldwide spread center of excellence, with
top-U A SNJ OF LI 0 AE AGASAX

200 M
2022 FY expected revenue

~900k devices

manufactured every year

>800 people

250+ R&D people

of which ~150 in Al algorithms development

~ 8-10%

of revenue invested in R&D every year

9 R&D centers
5 production plants

26 Endless ways to the future



SECO at a glance

A highly committed management team

Daniele Conti
President & Gé&ounder

Cofounder of SECO. He has been
serving as president of the
company for over 40 years

Under his leadership, the Group

has grown in terms of
technological expertise, human
resources and financial
performances

Massimo Mauri

CEO

20+ years experience as executive
in several Tech companies

Strong experience in IPO and M&A
transactions

Davide Catani
CTO

Joined SECO in 2006

CTO since 2020, after
serving as Hardware

developer and ARNdased

platforms R&D manager

Alessandro Hong
CEO SECO China

Serving also as CFORaihnal
Electronics

Strong corporate finance and
M&A background

VincenzdDifronzo
CSO

15+ years sales
experience in worldwide
leading hardware and
software companies

Joined SECO in 2015

Carlos Valeiras
CEO SECO USA

20+ years experience as
executive in several Tech
companies

Former CFO of SECO USA
from 2020

Angelo Peloni
COO

20+ years experience in
Operations & Supply chain
management

Joined SECO in 2003

SE&C0

Michael Duhamel
Vice President of Sales
SECO USA

20+ years of experience in
sales and marketing for the
largest industrial, embedded
and automation solution
providers

Previously in Eurotech USA

LesenDing

CEQFannalElectronics

Founder and General

Manager ofFannaElectronics

(2011¢ present)

Angela Lepore

Group HR Director

15+ years of experience in
HR management in
multinational and

international companies

StefanHeczko
CEO SECO Northern Europe

Previously CEO of Garz &
Fricke GmbH

10+ years experience as

executive in industrial
companies

Gianluca Venere
ClO

10+ years experience in
business development,
sales, innovation and
internationalization for
SECO Group

Lorenzo Mazzini

CFO

Served as CFO in several
public and private
companies

Strong experience in IPO
and M&A transactions

years

Dario Freddi
CEO SECO Mind

Previously founder and
CEO ofspirataSrl
Strong data orchestration
background in primary
worldwide leading
companies

Maurizio Caporali
Chief Product Officer

Previously cd-ounder and
CEO oAidiLab
Joined SECO in 2018 as
loT BU Product Manager
and R&D Project Manager

Marco Parisi
Head of IR

Business Manager of SECO
from September 2019
Financial advisor of SECO
from September 2016 to
September 2019

Ajay Malik
CEO SECO Mind US

30+ year experience in
highttech, 1oT and Al

Former executive in
Google, Cisco, Qualcomm,
Motorola

SeECO
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SECO at a glance

Our offering from Edge to Al: unique market positioning vs. competitors

P e I I T T e e e T T e

___________________________________________________________

. The power of Aat your
- models evolution towards the Saa fingertips

world ’

e e - - - - - - - - - ——

g: p) tegrations created by the experi rs
f the SECO T larketplace. With these solutions, you can autot es,
ut costs, and ingle platform — endless ties.

We gathered the Docker-based a|
of etpl
¢

eams in the M:
O get the best out of received data. S SS|
1 Nl /\
. @ | Popular Categori 4
- opular Categories /
e | | P 9 \
Domne Al /
R P A\
. A < I_- .. E v ) P
4 Eed .
r

FrommodulesX

O

Edge computing business SaasS business

SeECO
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CLEA: the value of Al

The people of SECO Mind

PUNNNEEEE—— )
We are an Al as a Service Company.
——~ Our vision Is taugment the abllities of machines and
5. ECDMQ people by usin@Al everywherecomputing takes place.

People Italy, Germany & Braazil

~150 Silicon Valley, India, Neuroscientists, Data scientists, Software
Engineers, Hardware Engineers, and Cloud SREs




CLEA: thealueof Al

Our Al capabillities

~ 1 Vision & Audio
g Facial recognition, VVoice authentication, body pose

-

Augmented Reality

Computer generated visual, auditory, haptic,
somatosensory and olfactory enhancements for ®
personalized experiences

. estimation, emotion Al, video analytics, speech synthesis,
audio analytics, audio enhancer, etc.

® Conversational Al

Beyond chatbots Intent recognition, natural
language processing, entity extraction, etc.

Anomalies & Forecas

Patterns, Seasonality, Anomalie s,
Diagnostic, Predictive, Prescriptive, &
Descriptive analytics

Cybersecurity

Threat intelligence, Internal/external attack vectors,
alert triage, prioritize vulnerabilities, automation,
verify remediation, etc.

Recommendation Engin

Predict user relevant products, services, and
Information

SeECO
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CLEA: thealueof Al

Pa Pa

wdzy 'L Y@ gKSNBY A0GQa Sl aéH Device Management

Lifecycle management
Configuration Management

Make any device an Remote accessDiagnosts
Intelligent connected device

(CL=EA

Smart |\/|U!'[I Tenant
API for everything Data isolation for each tenant
A traditiona Q Connected | chamel oisuiouor, vass
: . ite Label Clou
device d eV| Ce Devices for Home or Enterprise

User Experienc Artificial Intelligence

Mobile Apps Modular/App Store
Web Interface Anomaly, Data Imputing, Forecast
NLP Chatbots Descriptive, Diagnostic, Predictive, and Prescriptive EC
Cloud Al
Explainable Al

SeECO
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Vertical Applications of CLEA

Products & Services Value Proposition Reinvent value proposition and business model

by shifting from products to services

Value for Your Customer and You

Business Minimizes risk of failure

Fast Time to market Helps create products and services
I OOSE SNI S Odzali2YSNBRQ 3FI2 (G2 YI NJ gegprlegvanig G S3e

o

SECO Service Design [ T 9! FT2N) Odzald2YSNRa O2aid NBRdAzOU A

Consulting for Al & 10T solutions Support optimization Develop services around device

Be)yv\?r what customers want

Predictive maintenance -

Refill optimization ' Y
.
‘T, ! @ ¢

CLEA enables a new business model for our

.o O
customers: B Y4 ’ M
i O ggvieg il
Subscription Revenues - aia i
Recurring Revenues =1\ #f@"ﬁ
Transform a technology (innovation) into a i "
Technology Push . 9y
fashionable trend. _ _
Market Pull Win-win
Turning Technology into a Viable ((C L=A ApPpPS
Business

For Vertical Markets

SeECO
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Ve rt|Ca| Appl |Cat|0ns Of CLE&OW customers can generate higher margins, recurring

venues, better differentiation

CLEA Vending Machine Apps CLEA UPS App CLEA for Industrial Apps CLEA Al EQhargingStation Apps

i= Appli
@ Recipe —

(cL=A epe—

[ Appliances
Appliance List

Appliance List . -
Appliance Name %—E ((C L _/\

Milling machine A60

Recipe List

Appliance List

Smart recipe

Status
Status -
N ¢ Milling machine A60
Future top seller Gianduia Coffee Cream Chocolate Coffee k ; il

Gianduia Coffee Cream \——W

Based on the results of the Revenue Al model, we suggest you to apflly u‘ - i
Gianduia Coffee Cream smart recipe to all the appllances n the lggicatg +5,44% -2,84%

e Status Current charging status
Milling machine A60 BAMW 14

January 26,2022 L
geographical area I substitution of Chocolate coffee, which i act Fault :l
sales performances. The Increase in revenue s estimated at betwean Alignment failure ——
15%. N + @ Online L
‘Smart Recipe is based on Al modeis that o ot pee -
provide optimal recipes compared to the 7% € @B Current Power Report Week
iy Bl oMM e e kb Energy Input
Maps Recipe substitution projection Voltage [V] Current [A] Frequency [HZ] Voltage [V] Current [A] Frequency [HZ]
Status )
. y @ Effective @ Oniine @ Energy input @ Energy Output @ Energy Supplied
»
Suggestion type: =09 = ‘ %] 234 00 u 234 00
[ Recipe Update 2 234 00 499 2 234 00 499 v [ iere } Power
< En t 125A
raz Mt % ) 234 00 5] 234 00 ettectivensss [l tticiency ergy Output
I | Ii 1w 0%

Total 7%
Power
T ) d 1l
Output Battery =y " 22 - ™

Energy Supplied 46kW
; 0 0 Ticket Alert o¢  Manment fellure
- . 19 Monday, 09:41 ar
° ° ¢ Voltage Load Current Frequency Status. Description Date Tag
Voltage Autonomy Capacity 0 Update

L 0 0 o0 @ Reported Power failure 26/01/2022 h.18:02:25 [ issue X P 18 Sunday, 02:00 ¢

5 o = e S @ Not reported Mechanical issue 25/01/2022 h.12:56:38 [ issue N el
M . ,  Order completed
28.2 01:24 1 00 @ Solved OSissue 25/01/2022 h.12:56:38 [issue Xsof y 10.30 am
0 0 0.0

@ Solved Power issue 25/01/2022 h.12:56:38 [icse X7

Order started LJ Appliances
6 Wednesday, 16:4

Recipe Sales Trends Analysis App UPS Management I L wSyY2ids 11 3

(eL=A

Appliance List

Status

EV Charging_02

Current charging status
Not working

%8 Dashboard

) Appliances

CLEA Boiler App

Request Assistance
((C L = A Main overview

Milling machine A60

status [ s ]
Dashboard

Current Power Report Week
Energy Input
o Status. i N : @ Energylnput @ Energy Output @ Energy Supplied
B i : ol T - .
Appliance List Consumption Prediciive mekiarana % — Fower
° @ Possible technical issue revealed \

= Milling machine A60 Energy Output

© Appliances

(eL=A | cu

©
Appliance List

Maps Smart Boler #1 e e ] Energy Supplied OkwW ||| I“ ||I ||I ||| ||| ‘ll

Boiler Monitoring

Availability Report
- Regno Unito ] e 81% epol Waeek
®Online 4561 @ Offiine 693 @ Fault 561 fianda’ G Real Time Real Time Real Time ° °
® Energy Consumption 22 kW Water Temperature 65 °c Water Pressure 4 8 Bar
i b | : L o Al RemoteAnd Predictive Assistant
- a ! Performance report Day
+10,07% 675% 7 +7,20% % Availabiity Efficiency
o i S T— . ' | o s
crt? el | Potogalig, [} Turkmenistan OB D @B @ Water Temperatur @ Water Pressur Total 77 /0

Afghani Events >
Marocco Iran

v = “
i -
! /[ a FT2NJ 5A3FAUI T
American Coffee  2,00€ Chocolate with 3,006 Hot chocolate 2,506 Algeria @ ¢ Minment talure
cream | 4 Libia Egitto e pe > Monday, 09:41 am
5,106 ¥ 1,50% ¥ 42,600 Sdentale Arabia @' g/

Status Description Date Tag i
.60% Saudita
oman @ Predictive tp Arbor head wear 28/01/2022 h18:0225 Phia. X v 0s Update
Anueitania
reslLLLLL e NARPAAREE 18 Sunday, 02:0C
Last Updde: 10072621 11:42 @ Notreported Mechanical issue 250172022 1.12:56:38 Ciosoe Yool

® Solved 0s issue 25/01/2022 h.12:56:38 Cionee Xood Order completed
17 Saturday, 1030 a
@ Solved Power issue 25/01/2022 h.12:56:38 oo X o4
Order started
Latest Events Wednesday, 16:46 ¢ -
. . . a n I a e
Fault Detection & Machine Downtime N
05/02/22 - 01:22:37 0S Update / /

wSRdzOGA2Y T E— Predictive Maintenance N J
Al Smart Refill

08/02/22 - 12:03:12 Engine Block 23°C 4.7 Bar

Landing Page Boiler Predictive Maintenance

\ )\ )\ ) SECD
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https://youtu.be/YwNB7Yy0pGg
https://youtu.be/SyUwAwln9PA
https://youtu.be/3lf-C50v8yQ
https://youtu.be/MU_gRY0GFtg
https://youtu.be/is1wSQOxeiw
https://youtu.be/C8bRJUJww5k
https://youtu.be/_EuZffNGL6E
https://youtu.be/8iXy9BXBSEU
https://youtu.be/zMLIUAS6GVU
https://youtu.be/OPPGUaaWzh0
https://clea.ai/ev-charging-station/
https://clea.ai/ai-for-vending-machines/
https://clea.ai/ev-charging-station/

Vertical Applications of CLEAS . o reter aifioonton o oroms, eeumng

CLEA Fitness App CLEA Healthcare App CLEA for Smart Cities CLEMRefrigerationApp

(cL=A

Appliance Name

AudienceAnaysis 0 . = W petasls  AnalogData  Commands DigitalData = Events = Setup

& Interactions

i liﬂffgilﬁhﬁfﬂll S R
T - ;

Smart Dumbell

Remote Setup and Management

tps: 0.98
reps (cL=A
_ J
Smart Building Siena i o
b ] (kCLEA Client List =5 » ‘f;_’ Ll — . E
& ‘ Driving control W Peope
N I 5 o
368: AA o
nnnnnnnnnnn Work
s ‘.asj':;:e:sgm 5“0 1 . 4 o
Sh O u Id e r fl y . ClentA s =N N e (s wih, phen Average Presence
Wi 4/ 14/20220)
Exercise Recognition &1 Personal Trainer == ey
SUEENNERNEE . . SRR g
462,6€ 591.9¢ -
: : People Counter and Trackin
Al Driver concentration App D 9
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https://youtu.be/v_obYTEkrYE
https://youtu.be/o8EVAz6rVkc
https://youtu.be/YPfLoU4eqPM
https://youtu.be/YPfLoU4eqPM
https://youtu.be/sDmpCCgP8II
https://youtu.be/AC39zSWr93Y
https://youtu.be/unjfbdJugNo
https://youtu.be/_Kn09TWNxSk

An Innovative strategy for a longerm growth path

5SSLI & dzy RSNEUOIFYRAY I 0Odza i 2 Y S NEOstoisiy REalgaidN®Bsd S a4 ONHzOA | f

Strong value creation opportunity from introducing specific functionalities for each vertical

Each sector has its own KPIs to watch, making Al customi: Crosssector experience generating strong IP for each
change significantly across each vertical vertical: launching the CLEA App store

Medical

Fleet i
Management v
i ' Cities/Building
Defense‘
b
2
h - Transportation - —
(((q \ B,
o5 ) A A~ . < A o o - _ . A
Factory a! LHIAS Se adzOOSaatdzt | LILINRBI OK 01l a S
Automation 5 . and connected devices with proprietary hardware and software
Boilers XlIYyR YI ye

OO0 ya NB X

SeECO
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